Marketing Conversations – From Initial Contact to Strategy Session. 
	Sources of your Ideal Clients

	

	Follow-up email(s) to get conversations

	

	Follow-up voice message(s) to get conversations

	

	What you’ll say in a follow-up conversation

	

	What materials will you send pre Strategy Session?

	

	What questions will you ask in the questionnaire?

	

	How will your start your Strategy Session?

	


